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Trophy Club Town Center

Trophy Club Drive & Hwy 114, Trophy Club, TX

GOLF CART PARKING.

Demographics
Est. Population

Avg. HH Income
Total Housing Units
Daytime Population

Medium Home Value

1 mile

4,557
$110,667
1,425
2,807
$268,950

5 mile

190,009
$103,251
61,614
145,163
$211,771
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Beck
Realty

Project Scope

The town of Trophy Club offers a country club setting, rolling hills,
golfing, and a great social life with its accessibility to all the attrac-
tions of both Dallas and Ft. Worth. Master developer Midtown Devel-
opment, Inc, in conjuction with Beck Ventures, Inc, JSB Properties,
LP, JLIS, LLC, Kriya Hotels, Green Brick Partners, and North American
Properties are about to break ground on the Trophy Club Town Center,
a 26 acre mixed-use development that will only enhance the Trophy
Club community. Once completed, the Trophy Club Town Center will
include 39 luxury townhomes, a 132 key Aloft Hotel, 60,000 square
feet of retail space, 50,000 square feet of office space and 250 high-
end apartments along with a manicured outdoor landscape, ample
outdoor green space and patios, and other ammenities.

Details

Multiple Retail / Restaurant space Available

Traffic Counts

. Trophy Club Drive
. Hwy 114

Area Attractions
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I REC Texas law requires all real estate license holders to give the following information about , N
brokerage services to prospective buyers, tenants, sellers and landlords. aereon
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TEXAS REAL ESTATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:

. A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):

Put the interests of the client above all others, including the broker’s own interests;

Inform the client of any material information about the property or transaction received by the broker;
. Answer the client’s questions and present any offer to or counter-offer from the client; and
. Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent through an agreement with the owner, usually in a written listing to sell or property management agreement. An
owner’s agent must perform the broker’s minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including information disclosed to
the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer’s agent must perform the bro-
ker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or seller’s
agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written agreement must state
who will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary:

Must treat all parties to the transaction impartially and fairly;
. May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and
. buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
Must not, unless specifically authorized in writing to do so by the party, disclose:
¢  that the owner will accept a price less than the written asking price;
¢ that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
¢ any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not represent the buyer and
must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
. Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt of this
notice below and retain a copy for your records.

Beck Realty 528129 ggold@beckrealty.net 972-661-2939
Licensed Broker/Broker Firm Name License No. Email Phone
Grant Gold 528129 ggold@beckrealty.net 214-415-8080
Designated Broker of Firm License No. Email Phone
BeCk Regulated by the Texas Real Estate Commission

Information available at www.trec.texas.gov
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